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Work Book to be completed while studying

“Envision Yourself - Successful Eyewear Marketing: An Independent Study Guide”

I. Introduction


1.  List the four goals of the “Envision Yourself Program”



a.



b.



c.



d.

II.  Face Shape Analysis


1. List the essential elements to face shape analysis



a.



b.



c.


2. What do balance and harmony have to do with analyzing face shapes?


3. List the three concepts for choosing frames to complement face shape.



a.



b.



c.


4.  Fill in the following chart:

	Face Shape
	Facial Features
	Fitting Tips

	
	
	

	
	
	

	
	
	

	
	
	

	
	
	

	
	
	

	
	
	



5.  List the guidelines for using eyewear to improve facial balance.



a.  Face



b. Nose



c. Eyes



d. Scale

III. Color Analysis


1. List the three keys to color analysis.



a.



b.



c.


2. Color Factors include what four things ?



a.



b.



c.



d.

IV. Lifestyle Analysis


1. What role does the prescription have ?


2. List the three keys to lifestyle analysis.



a.



b.



c.


3. What are the four categories for the basic eyewear wardrobe ?



a.



b.



c.



d.


4. What are the benefits of the following lens enhancements ?



a.  plastic high index lenses-



b. photochromic lenses -



c. Polycarbonate lenses-



d. Polarized sun lenses



e. Anti-reflective coatings -



f. Aspheric lenses-



g. Progressive-addition lenses - 


5. What considerations must be taken for high myopes ?


6. What considerations must be taken for high hyperopes ?


7.  What considerations must be given to new presbyopes ?

V.  Lifestyle Dispensing


1. How does  Lifestyle Dispensing begin ?


2. What is educational marketing ?


3. To help you identify needs you need to ask questions about five things ?



a.



b.



c.



d.



e.


4. By explaining the benefits of eyewear enhancements or additional eyewear, 


you can:




a. 




b.




c.


5. The options that can be suggested to your patient include:



a.



b.



c.



d.



e.



f.



g.



h.


6.  Explain and give an example of the cost -per-wear method of selling.


7. List four items to remember for caring for contact lenses.



a.



b.



c.



d.

VI.  Marketing Techniques


1.  What is a mission statement ?


2. Environmentally speaking, what two things work against the Envision Yourself 
method?


3. List the basic outreach activities.


